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On face value, American and Australian cultures may seem quite similar (Walsh, 2012). Both countries are primarily Caucasian and have a common English language and ancestry. Both are young cultures that expanded through progressive immigration policies. Aside from these similarities, there are significant cultural differences between the two cultures and economies. For one, Americans tend to be individualistic and emphasize on free will. In this regard, Americans make decisions based on individualism. Australia, conversely, is more of a community-centric culture and decisions tend to be in line with the common interest. With regards to verbal communication, Australians love to use abbreviations. For example, they would say sonnies to mean sunglasses or brekkie for breakfast. Compared to their American counterparts, Australians use a lot of slang, which may make it hard for foreigners to understand. As it relates to nonverbal communication, Australians tend to be very relaxed and in no hurry. American culture, conversely, expects things to happen very fast. 


Often, the technique of business negotiation differs from one culture to the other (Chang, 2006). Some cultures may use a more direct approach while others tend to be more complex. It is, therefore, important to observe the cultural traditions when negotiating with people from other countries. However, the culture in Australia is not too distinct from that of the U.S. so the influence it will have on the negotiation process may be rather minimal. Both cultures are direct and straightforward when conducting business. Australians differs from Americans in that they emphasize keeping time and booking appointments even more than their counterparts. Also, Australians will seem relaxed but are focused on business. 
However, it is worth noting that Australians are warm and are aware of their relationships with others, unlike Americans. The economy of Australia will also have an impact on the negotiation process. The Australian economy is one of the leading economies of the world. It continues to grow and has a small budget deficit of less than 0.8 percent (CIA, 2013). The economy relies on a lot of exports. In this sense, the economy will not worry potential investors. The market the business operates in will influence the negotiation. Less formal markets will mean the talks will also be laid back. One would need to understand the relationships that people have in the sector they are operating and pay attention to the differences in values. 
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