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July 27, 2016

Markidra Tucker
4666 New Found Dr.
Dallas, Tx 75217

DC Logistics
100 Rainbow Rd.
Dallas, Tx. 75119

Dear Mr. Bennigan,

I am a trained interior designer and have greatly enjoyed the working experience I have got from working with your firm in the last 2 years. Your design executions have been done to great perfection and are very impressive. If I may, request that you consider inclusion of interior design and decoration rendering. This is an extra service to be sold to a client that enables personalization of client space requirements first before execution using a 3 D computer aided visual called a design render. In addition to this, it is an area of training that all interior designers in their capacity are very well capable of executing, it would as such be able to tap into the creative mind of the designer and enable them to showcase their prowess.

This would require a capital investment of workstations incorporated with such applications as Archicard, AutoCAD, Photoshop and other graphic design applications. The design renders will be of benefit to the entire firm as they would greatly assist in client satisfaction as the client is able to approve design before the execution as well as make modifications to ensure total satisfaction. The designer is also entitled to a commission cut of 15% of total design execution as is in the design laws. This will also serve as great motivation for the team of interior designers in the company as well as giving them opportunity to grow as designers.

Hoping that you will consider this request,
Respectfully,
Markidra Williams








I choose a formal letter to address my request given my audience is of my boss; it is the most appropriate upward communication and most respectful way to address him. 
[bookmark: _GoBack]My sales pitch to the end customer would be directed at showing the importance of this service, the service slogan would be ,Personalized style, here  I’m able to advertise the this tailored service using the company website as well as the social media pages, the idea of modifications to designs according to the clients taste and preferences as well as customizing the design according to the requirements of the client will bring out the idea of ideal interior designing that is most plausible to the client. Also, this idea will first be pitched to the client at the first client meeting with visual aids to show how the visualization process will work.
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